
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 The big news is that Homeland 
Integrated Security Systems, Inc., 
after an 18 month absence, has re -
engaged the services of Big Apple 
Consulting USA and it s subsidi -
aries.  That speaks volumes about 
the quality and integrity of the 
relationships the company and its 
clients forge.   
 Marc Jablon, President of Big 
Apple, speaks highly of this client, 
òHomeland Integrated Security 
Systems is on the cutting edge  
with its asset management and 
tracking technology.   The com pany 
has the ability to assist g overn -
ments, businesses and individuals 
in track ing  their most valuable as -
sets while receiving a great return 
on their investment.  Weõre excited 
about this opport unity to finish the 
job we started a few years ago, and 
look forward to assisting Homeland  
in moving to the next level. "  
 Indeed.  During its prior two 
year relationship with Big Apple, 
Homelandõs shareholder base g rew 
1,000%  ð from 1,000 s hareholders 
to more than 10,000.  
 

Productive Hiatus  
 In the 18 months away from Big 
Apple, the new management that 
had taken over Homeland put the  

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
company through a difficult top 
down makeover .   
 In order to  better prepare 
Homeland for t he opportuni ties 
and rapid growth expected  just 
ahead,  Fred Wicks, President & 
CEO, Brian Riley, Chairman & 
COO, and Ian Riley, Chief Techni -
cal Officer, worked hard to create a 
complete new product line.  They 
also gave Homeland a  new focus, 
new sales and  marketing strate -
gies, and a whole new approach to 
serving both its domestic and 
global markets.  
 

A Big Welcome Back  
 Brian Riley tells us, òWe looked 
at and have used a number of 
different IR/PR firms over the last 
several years and, bottom line , we 
feel that  the services and the total 
package that Big Apple offer s meet 
the needs Homeland  has at the 
present time. ó 
 Fred Wicks and Marc Jablon 
announced Homelandõs return to 
Big Appleõs floor on April 22nd  and 
its stock got a rousing òwelcome 
backó by tripling in just four days.  
 Wicks picks up the conversa -
tion, òWe are barely tapping the 
potential market for our products  

Continued on page 4...  
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òThe critical ingredient for being 
a successful entrepre neur is 
getting off your butt and doing 
something.  It's as simple as that.  
A lot of people have ideas, but 
there are few who decide to do 
something about them now.  Not 
tomorrow.  Not next week.  But 
today.  The true entrepreneur is a 
doer, not a dreamer .ó  

ñNolan Bushnell, founder of  
Atari and Chuck E. Cheese's   

 
 
 
 
 
 
 
 
 
 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Please direct questions or comments regarding this newsletter to the Editor. 
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Learning to Say òThank Youó 
 
 
    We receive so many gifts on a dail y basis.  
However, most of the time , we are so consumed 
with ourselves that we forget to receive those gifts 
and say , òThank you.ó 
 
    Two things happen when we reject gifts from the 
òuniverse .ó  First, we donõt benefit from the 
generosity of our friends,  family, and business 
associates;  second, we actually tell the òuniverseó 
that we donõt want future gifts. 
 
    The great thing is that when we finally put our 
foolish prid e aside and learn to say òThank youó for 
the many gifts we receive, we actually star t to 
receive more gifts.  This is how good days become 
great days.  
 
    There are so many opportunities presented to us.  
Learning how to open your eyes and accept all that 
the world has to offer is really a lesson in itself.   
 
    Learning to say òThank  youó is something new for 
me because I tend to be stubborn and believe that I 
can accomplish everything on my own.  The reality 
is that we all need help.  And for that, I want to say, 
òThank you!ó 
 
Regards,  

 
Marc Jablon  
President  
Big Apple Consulting US A 
 
 

          
 
 
 

BIG APPLE CONSULTING USA  
280 Wekiva Springs Road #2030  

Longwood, FL 32779  
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CAROLõS CORNER 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 The other day I turned away a n applicant  because he came here  
for his job interview casually dressed and did not present himself as 
a p rofessional .  With that kind of carelessness, he didnõt belong here. 
 I think itõs very important that we never lose sight of the fact that 
every single Big Apple client pins the hopes and dreams they have for 
their companies on our abilities as profession als.  Thatõs a huge 
responsibility ð one, I feel, each of us shares equally with Marc and 
Matt.  
 

What Clients See  
 Weõre all  professionals here at Big Apple. It doesnõt matter whether 
weõre promoting a clientõs stock, writing press releases, developing 
the  clientõs business and marketing plans, revamping their Web site, 
arranging their travel, hosting their participation at an Expo, or 
handling any of the myriad details necessary to support and serve 
the client.  We share core characteristics that make us p rofessionals; 
those traits include:  
˂ Mastery of the work  ð with our intensive training programs and 
frequent reviews, we become really good at what we do;  
˂ Straight forward, no nonsense, respectful dealings with others; 
˂ A strong sense of teamwork and being part of something important 
and bigger than any one individual here;  
˂ High energy and enthusiasm for the work, coupled with a positive, 
òcan doó attitude;  
˂ Perseverance and going that extra mile to get the job done well; 
˂ Personal integrity and accountability; and so much more.  
 Clients donõt get to see any of that.  Often, the first significant im-
pression a prospective client has of our company is the people they 
see working here.  Beyond that, their experience and impressions of 
Big Apple rely  on our interactions with them and the results we 
produce.  
 Weõre all admonished ònever to judge a book by its cover,ó yet 
weõre human and thatõs what humans do.  With only a quick look at 
something or someone, we start making judgment calls about what -
ever or whoever it might be.  So, outward appearances really matter. 
Even on casual Fridays, we still need to take the time and put the 
care into looking like the professionals we are.   
 Most people are amateurs.  Youõre not.  So, be proud to be a 
profession al; walk tall and strut your stuff.  Iõll be watchingé as will 
our clients.  
 Carol 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 A man had 50 yard line tickets 

for the Super Bowl. 

 As he sits down, a second man 

comes down and asks if anyone 

is sitting in the seat next to him. 

 òNo,ó he says, òThe seat is 

empty.ó 

 òThis is incredible,ó said the 

second man.  òWho in their right 

mind would have a seat like this 

for the Super Bowl ð the biggest 

sporting event in the world ð and 

not use it?ó 

 He says, òWell, actually, the 

seat belongs to me.  I was 

supposed to come with my wife, 

but she passed away.  This is the 

first Super Bowl we havenõt been 

to together since we got married 

over 35 years ago.ó 

 òOh, Iõm sorry to hear that. 

Thatõs terrible.  But couldnõt you 

find someone else ñ a friend or 

relative, or even a neighbor to 

take the seat?ó 

 The man shakes his head.  

òNo, theyõre all at her funeral.ó 
SOURCE::  www.jokesdot.com 

 

 

 y5@JD B@KBTK@SDC QHRJRq  

He that is overcautious 

will accomplish  KHSSKDqx  
§Friedrich von Schiller, noted  

philosopher and writer (1759 -1805)  

 



 
 

HOMELAND INTEGRATED 
SECURITY SYSTEMS, INC.  
òWEõRE BACK!ó         Continuedé 

 
and Big Apple  has the ability to 
bring us to the forefront of the 
security industry with their array 
of services.   The company has 
already made signi ficant progress 
with our partnerships with the 
major telecommunication compan -
ies as well as other municipalities 
and we look forward to disclosing 
these major developments  in the 
coming weeks and months. " 
 

A World Apart  
 Homelandõs premier product is 
its Cyber Tracker CT -1000.  As a 
GPS unit, itõs incredibly powerful 
and can pinpoint the location of a 
person or an asset with precise 
accuracy.   
 What makes the CT -1000 so 
valuable is that its GPS capabilities 
are only a small portion of what 
the Cyber Track er can do.   
 While not much bigger than two 
or three stacked CD cases, 80% of 
the CT -1000 is a highly sophisti -
cated computer, making it a very 
òsmart ó device that can be applied 
to manage and control a nearly 
endless array of assets.  It features 
a varie ty of sensors; it can be re -
motely programmed and controlled 
ð even from a cell phone; itõs fully 
compatible with 980 different 
carriers worldwide and can be 
used in 280 different countries.  
 Whatõs more, the Cyber Tracker 
has the ability to handle multipl e 
applications simultaneously; it can 
be programmed to make real time  
decisions based on the data it 
processes; and offers a variety of 
power options ð including a long -
life battery and add -on solar panel.  
 The Cyber Tracker CT -1000 is, 
quite literally, a òsmartó device 
thatõs a world apart from anything 
weõve seen in the marketplace.   
 

Broad Product Line  
 Homeland has added new pro -
ducts that complement its CT -
1000.  For standard GPS tracking, 
it has added the CT -150.   
 Another addition is the CT -410,  
a òsmart ó device for customers who 
do not need the full capabilities of 
the CT -1000.  

 
 

Consumer Markets  
 òThe consumer markets for 
GPS-enabled devices is white hot 
these days.  The market forecast is 
strong through 2012,ó writes GPS 
World  in a December 200 7 article.  
 Most of todayõs GPS units are 
dedicated to performing a specific 
number of functions ð mostly 
keeping people from getting lost.  
Over 10% of U.S. households now 
have a GPS unit in their cars. Most 
of them do little more than help 
people navigat e without the use of 
folding maps or the need to ask the 
locals for directions (a boon for 
most men).  
 Then there is the Cyber Tracker 
CT-1000. When installed in a loved 
oneõs car, it can provide instant 
alerts if there is a problem ð like an 
accident or d eployment of air bags.  
With the òpush-to-talkó feature of 
the CT -1000, people can even tal k 
directly to their loved ones.  
 

Industrial, Commercial  

& Government Markets  
 That same GPS World  article 
goes on to state: òAs the technology 
maturesé manufacturers start to 
look beyond the low -hanging fruit. 
Industrial applications have been 
somewhat ignoredéó 
 Not any more.  Demand for 
sophisticated asset tracking and 
security devices ha s skyrocketed in 
recent years, spawning a market 
that, ultimately, will reach into the 
tens of billions of dollars annually.  
   At very basic levels, the needs of 
this huge market encompass:  
 

˂ Fleet tracking  ñ including 
assets like cars, trucks, buses, 
ships, cargo containers, and just 
about everything else that moves.  
˂ Geo-fencin g ñ high security sys-
tems to protect restricted areas.  
˂ Maintenance  ñ devices that 
provide advance warning of pend -
ing mechanical problems.  

 ˂Cost controls  ñ devices to help  
prevent loss as well as make  opera -
tions more cost -efficient . 
˂ Full integration  ñ tracking and 
security systems that can be fully 
integrated with the organizationõs 
existing systems, especially for 
sensitive applications.  
 

 Industrial, commercial , govern -
ment  ð especially military ð applica - 

 
 
tions require devices that can 
operate f lawlessly in environments 
that are often harsh and outside of 
available communications systems.  
They need to be tough, tamper re -
sistant, and have a proven track 
record as well.  The Cyber Tracker 
fulfills all these requirements.  
 An area for part icular g rowth for 
Cyber Tracker  technology is the 
òGreen Market.ó  With fuel prices 
rising to unheard of levels, more 
and more fleet managers want 
technology that will help them 
reduce fuel costs.  
 

Big, Fast -Growing Market  
 Wicks tells us, òOnce an organi-
zation u ses our Cyber Tracker CT -
1000, they can fully integrate it 
with their current technologies and 
have it grow with them as their 
asset management and security 
needs grow.   
 òThe CT-1000 stands ahead of 
the pack in terms of its versatility 
and smart capabili ties.  The beauty 
of our situation is that the market 
for GPS tracking and machine -to-
machine monitoring and control is 
growing exponentially.ó 
 Riley concurs, òThe lon g-term 
future of this company is  the M2M 
arena (machine to machine and  
mobile to machine ).  With far  more 
machines in this world than there 
are people , there is an exploding 
market and need for the unique 
òsmartó capabilities of the Cyber 
Tracker CT -1000 to control and 
monitor those machines .ó 
 

Real Excitement  
 òWeõre glad Homeland is back at 
Big Apple,ó Riley continues.  òIn 
addition to all the work Big Apple 
will be doing in promoting our 
stock to the Wall Street crowd, 
weõll be utiliz ing  the services of MSI 
a lot more than we did before .  We 
had fantastic relationship s with 
Keith Jablon and  John Neff.  Keith, 
perhaps more than anybody else, 
really understands our products , 
company , and marketing needs .   
 òWith MSIõs help in getting the 
word out, people will finally grasp 
the full potentials of the Cyber 
Tracker and its incredible and 
unique  capabilities.  This is really 
exciting stuffé and a lot of things 
are about to happen. ó 
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÷ If www.myspace.com were a country, 

in terms of population, it would be the 

11 th largest in the world (between 

Japan and Mexico)? 

÷ If the brain stem is left intact after 

beheading a chicken, it can continue 

to live (albeit, with some difficulty in 

feeding it)?  There is one documented 

case of a headless chicken living 18 

months after it was supposed to have 

become Sunday dinner! 

÷ One out of every eight couples marry-

ing in the U.S. last year met online? 

÷ The density of the planet Saturn is 

lower than water, so if you could put it 

in a big enough ocean, it would float?  

Our own planet Earth is the densest in 

our entire solar system; it would defin-

itely sink. 

÷ There are numerous documented 

incidents of frogs and fish actually 

raining from the sky during a storm 

but, despite the popular saying, none 

of any cats or dogs?   

÷ Your skin sheds 50,000 cells every 

minute?  Globally, dead skin accounts 

for about a billion tons of dust in the 

atmosphere. 

÷ The funniest scene in Raiders of the 

Lost Ark came about by accident? 

Harrison Ford had caught dysentery 

and was too ill to film a long fight 

scene with an Egyptian swordsman. 

''Let's just SHOOT the f ð ð ð er,'' he said 

to Spielberg.  So they did. 

÷ The worldõs deadliest critter is the 

mosquito?  Without question, it has 

killed more humans and animals than 

any other animal because of the 

diseases it transmits. 

÷ The number of text messages sent 

every day exceeds the total population 

of our planet? 

÷ Rats' front teeth grow 5 inches each 

year?  Rats wear them down by gnaw-

ing on everything around them, includ-

ing cement, wood and lead pipes. 

÷ Bruce Lee could focus enough 

energy and power into his famous 

òOne Inch Punchó that, from a distance 

of only one inch, could deliver a blow 

so devastating, it would send his 

opponent flying back off his feet?  

 

 

         CYBER TRACKER   
           CT-1000 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

  The Cyber Tracker CT-1000 is a world apart from other devices in its 

category.  A òsmart boxó that is basically a computer with tracking abilities and a 

number of built-in sensors, the Cyber Tracker stands out because of its sheer 

versatility.  Its ability to make real time decisions based on the data it processes 

and the fact that there is no limit to its possible applications, makes the Cyber 

Tracker invaluable for commercial, industrial, government, military, and even 

consumer use.  Capacities include: 

æGPS Tracking ñ Combining proprietary technology and software, the Cyber 

Tracker brings a level of reliability and accuracy that is unmatched by other GPS 

units. 

æGEO Fencing ñ Should the vehicle being tracked breach a specific restricted 

area or travel beyond designated limits, instant alerts are generated. 

æMonitoring ñ The Cyber Tracker can be equipped with a near endless range of 

sensors, giving it a versatility that is unmatched among its peers.  Some 

examples of these are temperature sensors, door sensors, light sensors and a 

full range of vehicle or machine diagnostics.  Beyond that, the unit can show 

how a piece of equipment is being used ð or misused ð and help to vastly in-

crease cost efficiencies necessary in business today. 

æSmart Box ñ Unlike other units of its kind, the revolutionary technology in the 

Cyber Tracker enables it to make decisions based on preset criteria without an 

operator command.  Equipment can even be shut down by the Cyber Tracker 

when sensors detect imminent failure. This allows it to be an ultra effective tool 

even in areas with no wireless reception.  

æM2M Programming ñ Another important feature of the Cyber Tracker is its 

ability to be programmed and completely controlled remotely.  This means fleets 

and other types of assets being tracked donõt need to be brought in for software 

updates, configuration changes or reprogramming ð a significant time and cost 

saver.  

 

 

 

 

 

HOMELAND INTEGRATED SECURITY SYSTEMS, INC.  
TRADING SYMBOL:   HISU 

For more information on the Cyber Tracker and its full product line, go to: 

http:// www.hissusa.com     and    http://hissusa.blogspot.com/  

http://www.myspace.com/
http://www.hissusa.com/



