
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 When Warren Buffett speaks, 
the world pays attention.   
 His 2008 Berkshire Hathaway 
Shareholder Meeting in Omaha 
May 3 rd  drew over 31,000 people.  
Bill ed as òBuffettstock 08ó and 

òThe  Woodstock  of Wall Street ,ó 
youõd think the man leading this 
event was a rock star instead of 
the most successful investor of all 
time and the head of one of the 
most successful conglomerates of 
all time. ( see photo on page 3). 
 

The Prequel  
 Berkshire Hathawayõs Annual 
Report, published at the end of 
February, provided the theme and 
core thinking behind the advice 
Buffett would be dispensing at the 
Annual Meeting.  
 Forbes.comõs April 30th  Croesus 
Chronicles  column succinctly cap-
tures Buffettõs message from his 
Chairmanõs Letter in that Report:  
òThe theme of The Buffett Epistle 
might be subtitled ôAn era of 
lowered expectations, õ as in the 
gains from the stock market over 
the entire 20 th  century are unlike -
ly to be repeated i n the 21 st . 
 òThe Dow Jones industrial 
average made a marvelous ascent  

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

in the 20 th  century from the impos -
sible to recall level of 66 in 1900 to 
11,497  at the eve of the new 
century ð a compound rate of 
return of only 5.3%.   Not 8%.  Not 
10%.  Not 15%, that magic target 
many professional money mana -
gers believe they can hit.  Croesus 
repeats  ð your return in the 20 th  
century was 5.3% annualized be -
fore dividends and before inflation.  
 òHere's the real downer.   You're 
unlikel y to make anything l ike 
5.3% for the next  92  years . Swallow 
hard and read on.  To achieve 5.3% 
this century would mean a Dow 
climbing from roughly 13,000 
today to  (gulp!) 2 million. As Warren 
opines:  ôWe are now eight years 
into this century, and we have 
racked up less than 2,000 of the 
1,988,000 Dow points the market 
needed to travel in this hundred 
years  to equal the 5.3% of the last.õ  
Don't expect 5.3% in the 21 st   cen-
tury.  That's the bottom line. ó 
 Croesus  goes on to explain why: 
òBecause , as Buff ett puts it so suc -
cinctly, you ôare implicitly forecast -
ing a level of about 24,000,000 on 
the Dow by 2100. õ  He likens in -
vestment advisers who promise  

Continued on page 3é 
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 íAny society that would 
give up a little liberty to 
gain a little security, will 
deserve neither and lose 
both.î     ìBenjamin Franklin  



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Please direct questions or comments regarding this newsletter to the Editor. 
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òBecoming A Rich Idiotó 
 

  I recently finished a book, òHow Come THAT Idiotõs 

Rich and Iõm Not?,ó and I thought our readers may enjoy 
some of its tips.  I highly recommend the book, because 
sometimes we make life too difficult and , by just t hinking 
like a òRich Idiot ,ó we all can make a lot of progress.  I have 
used many of these suggestions and they do work.  In most 
cases, these opportunities are available if you just have the 
courage to ask:  

Housing  
 

1.  Negotiate Your Rent or Mortgage ; 

2.   Get a Lease Option  ð òLeasing with an option to buy is 
a popular way to live rich;ó 
3.  Follow the thirty minute rule ð Looking for a home 
just thirty minutes from the center of town could  allow you 
to afford tw ice the house for half the cost.   
 

Transpor tation  
 

1.  Buy Used Cars, Not New Ones  ð A new car loses 30% of 
its value as soon as itõs driven off the show room floor .  Buy 
used and d ri ve a $40,000 Jaguar for $18,000;  

2.  Stop Owning and Start Leasing ð Little or no down 
payment and monthly payments that are ½ of what you 
would pay if you bought the car.  Remember a car is a 
depreciating asset.  
 

Shopping and Traveling  
 

1.  Ask If a Sale I s Coming Up ð Pay 10 to 50% less than 
everyone else by asking if the item will be on sale soon ; 

2.  When Traveling,  Ask For A n Upgrade ð When checking 
in , just ask if you can be upgraded.  Upgrades include 
bigger rooms or luxury suites, the concierge floor with 
special services, free breakfast and workout privileges.  

 
Regards,  

 
Marc Jablon  
President  
Big Apple Consul ting USA  
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THE ORACLE OF WALL STREET  
Continuedé 
 
such a performance to the Queen 
in Alice in Wonderland  and warns, 
ôBeware the glib helper who fill s 
your head with fantasies while he 
fills his pockets with fees. õ ó 
 Such words of investment 
wisdom from the master  are both 
chilling  and very instructive .   
 

The Party Is Over  
 The humongous audience ð all 
of whom paid at least $4,480 (the 
price of one Class B share of BH) 
for the right to attend its Annual 
Shareholder Meeting ð heard more 
of the same sobering message.  
 With his Vice Chairman  
and cohort, Charlie Munger, 
Buffett held his audience in  
rapt attention for five hours  
of Q&A.  
 When asked abo ut his fore - 
cast for the stock market,  
Buffet said, òI haven't the  
faintest idea where it's going.   
It's just not our game.  It's all  
about buying good companies  
on the cheap  and  then hang - 
ing on to them for a long, long  
time .   
 òAs an investor, you  don't  
need to predict economic cycle s or 
even pay much attention to them .  
Instead, if you pick your own 
stocks, you should focus on eval -
uating individual busines ses.ó 
 He repeatedly warned investors 
to lower their expectations:  òIn the 
future, w e will  be very happy to 
make  money at a rate  that's much 
less than in the past... and I sug -
gest you adopt the same attitude."  
 

Think Small  
 Perhaps one of the most import -
ant pieces of advice Buffet gave 
that day came in response to an 
investorõs question asking how he 
would invest differently if he had 
only a few million dollars  ð or even 
a few thousand ð to put to work . 
Buffett advised :  òThink small.  
That would open up thousands of 
opportunities  for youé most of 
the m would probably be in small 
stocks éó  
 In  comparison to private invest -
ors, Buffet told about being forced 
by circumstances to limit BHõs  

 
 

stock investments to those of large -
cap companies that are heavily  
traded, and said , òIt's t ough to be 
an 800 -pound gorilla; it  takes a 
whole lot more to mo ve the needle. ó  
   [It ha d been reported that Buffett  
previously  claimed  that he òécould 
generate returns upwards of 50% 
per year with only $1 million to 
place in  micro -cap stocks.ó] 
 

How To Invest Your Money  
 Munger advised,  òMany people 
say the secret o f investment is 
diversification.   They have it  bass 
ackwards .  Diversification is for 
know -nothing investors, not 
professionals. ó  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 Buffett add ed, òDiversification is 
a protection against ignorance.  
Risk comes from not knowing what 
you're doing. ó 
 When asked, òWell, how DO you 
know what youõre doing?ó Buffett 
responded, òRead.  Sop up whatõs 
going on in the world.  Financial 
statements alone donõt tell the 
whole story; you also have to know 
something about the industry a 
business is in.  
 òThen, try to make one or two 
good investments a year.  Thatõs all 
you need to become a millionaire.ó 
 òAnd, above all, be patient.  If a 
business does well, its  stock event -
ually follows.   For Charlie and me, 
our favorite holding period is 
forever .  Never forget that the stock 
market is designed to transfer 
money from the active  investor to 
the patient  investor.ó 
 "Success in investing doesn't 
correlate with I.Q.  What you need 
is the temperament  to control the 
urges that get other people into 
trouble in in vesting."  
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Straight Talk  
from  

Warren Buffett  
 

ʳ "For some reason, people take their 

cues from price action rather than from 

values.  What doesnõt work is when you 

start doing things that you don't under-

stand or because they worked last week 

for somebody else.  The dumbest reason 

in the world to buy a stock is because it's 

going up. "  

ʳ "Most people get interested in stocks 

when everyone else is. The time to get 

interested is when no one else is. You 

can't buy what is popular and do well."  
ʳ "If you're an investor, you're focused on 

what the asset is going to do; if you're a  

speculator, you're usually focused 

on what its price is going to do.ó 

 ròThe stock market is a semi-

psychotic creature given to ex-

tremes of elation and despair.ó 

 r"Never count on making a good 

sale.  Have the purchase price be 

so attractive that even a medio-

cre sale gives good results."  

ʳ  "The line separating invest-

ment and speculation, which is 

never bright and clear, becomes 

blurred still further when most 

market participants have recently 

enjoyed triumphs.  Nothing 

sedates rationality like large 

doses of effortless money.   

 òAfter a heady experience of that 

kind, normally sensible people drift into 

behavior akin to that of Cinderella at the 

ball.  They know that overstaying the 

festivities -- that is, continuing to specu-

late in companies that have gigantic 

valuations relative to the cash they are 

likely to generate in the future -- will 

eventually bring on pumpkins and mice.  

But they nevertheless hate to miss a 

single minute of what is one helluva 

party.  Therefore, the giddy participants 

all plan to leave just seconds before 

midnight.  Thereõs a problem, though.  

They are dancing in a room in which the 

clocks have no hands."  

ʳ "One of the ironies of the stock market 

is the emphasis on activity.  Brokers, 

using terms such as ômarketability' and 

ôliquidity,õ sing the praises of companies 

with high share turnover... but investors 

should understand that what is good for 

a croupier is not good for the customer."  

 r"The speed at which a businessõ suc-

cess is recognized is not that important 

as long as its intrinsic value is increasing 

at a satisfactory rate.  In fact, delayed re-

cognition can be an advantage; it may 

give us the chance to buy more of a good 

thing at a bargain price."  
 

http://en.wikipedia.org/wiki/Investment
http://en.wikipedia.org/wiki/Investment
http://en.wikipedia.org/wiki/Speculation
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÷ South Park, the Comedy Central 

series, began 12 years ago as a de-

mented, hilariously twisted Christmas 

video created by two college students? 

÷ According to the U.S. Census Bureau, 

the 6,666,666,666 th person alive on 

earth was born on May 10th, 2008?  

÷ Marijuana interferes with the userõs 
short-term memory, often making it 

difficult to remember what they just 

said or did?  Marijuana also interferes 

with the userõs short-term memory, 

often making it difficult to remember 

what they just said or did.   

÷ The reason we never hear about an 

alligator ògummingó someone to death 

is that their teeth continuously regrow, 

quickly replacing any theyõve lost?  In 

the course of an alligatorõs lifetime, 

they can grow 2,000 to 3,000 teeth! 

÷ If you feed a seagull Alka-Seltzer, its 

stomach will explode? 

÷ Truffles are more valuable than 

gold?  A 3.3 pound truffle was un-

earthed in Tuscany last year and sold 

for more than $200,000. 

÷ If a piece of a neutron star the size 

of a dime landed on earth, it would 

weigh about 100 million tons? 

÷ About 60% of the human body is  

composed of water (H2O), two-thirds of 

which is hydrogen?  The hydrogen in 

our bodies and everywhere else in the 

universe ð all of it ð was created over 

12 billion years ago in the Big Bang. 

÷ Gotham was originally the name of a 

small community in England that was 

regarded as a village of idiots in the 

Middle Ages?  However, many believed 

that residents only pretended to be 

fools in order to avoid paying taxes to 

the king.  

÷ Betsy Ross's other contribution to 

the American Revolution ð beside 

sewing the first American flag ð was 

running a munitions factory in her 

basement? 

÷ The longest recorded flight of a 

chicken is thirteen seconds? 

÷ Hong Kong has more Rolls Royce's 

per capita than any other city in the 

world? 

 

BIG APPLE CONSULTING USA  

 
 
 
 
 
 
 
 
 
 
 
 
 
 

Kristin Osweiler  
 

 Kristin is full of surprises.  A 
Florida native, she grew up loving 
the outdoors ð especially beaches , 
nature, and outdoor activities  of 
all sorts.  Having won a scholar -
ship to an agricultural college 
through the New Smyrna Beach 
Gun Club(!), Kristin origin ally 
planned on a career in wildlife 
and wetlands managemen t and 
conservation.  Weõre glad she 
changed her mind.   
 Having joined the company 18 
months ago as Executive Assist -
ant to Mark Kaley, President of 
MJMM Investments and Big 
Appleõs Chief Compliance Officer, 
Kristin has earned recognition 
and accolades  for  her work .  Mark 
concurs, òShe has become a  
trusted and  integral part of the 
BAC team ; she is tenacious , stays 
on top of everything and gets it 
done.  Ou r clients frequently send 
compliments on the great help  
and service Kristin gives them .ó  
 Kristin tell s us, òI really enjoy 
working here.  Iõve learned a lot 
from both Mark AND Marc  and I 
like the fact that Big Apple cares ; 
éthat it is dedicated to helping 
small businesses succeed .  What 
I like best  about Big Apple is the 
potential for greatness  here.ó 
 Th is lucky lady won a seven -
day cruise her first week here! 
 Sorry, guys, Kristin is already 
spoken for.   (Thatõs no surprise!) 
 

 

 

 

 

 

 

 The U.S. Standard railroad 
gauge (distance between the rails) 
is 4 feet, 8.5 inches. That's an 
exceedingly odd number. Why was 
that gauge used?  
 Because that's the way they 
built them in England, and the first  
U.S. railroad builders were English 
expatriates.  
 Why did the English people 
build them like that?  Because the 
first British rail lines were built by 
the same people who built the pre-
railroad tramways, and that's the 
gauge they used.  
 Why did ''they'' use that gauge 
then?  Because the people who 
built the tramways used the same 
jigs and tools that they used for 
building wagons, which used that 
same wheel spacing.  
 Okay! Why did the wagons use 
that odd wheel spacing? Well, if 
they tried to use any other spacing, 
the wagons would break on some 
of the old, long distance roads, 
because that's the spacing of the 
old wheel ruts.  
 So who built those old rutted 
roads?  The first long distance 
roads in Europe were built by 
Imperial Rome for the benefit of 
their legions.  The roads have been 
used ever since.  
 The initial ruts, which everyone 
else had to match for fear of des-
troying their wagons, were first 
made by Roman war chariots. 
Since the chariots were made for 
or by Imperial Rome, they were all 
alike in the matter of wheel 
spacing.  
 Thus, we have the answer to 
the original question.  The United 
States standard railroad gauge of 4 
feet, 8.5 inches derives from the 
original military specifications for 
an Imperial Roman army war 
chariot.  Those chariots were de-
signed to be just wide enough to 
accommodate the back ends of two 
war horses. 
 So, the next time you see 
something you think was designed 
by a horseôs ass, you may be right. 

With thanks to:  www.commedycentral.com 
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 Ben invited his sister over for 
dinner and to meet his roommate 
for the first time.  His roommate 
turned out to be an absolutely 
gorgeous woman named Allison. 
 Now, Benôs sister is notoriously 
nosey, so he and Allison tried to 
thwart her nosiness right at the 
start of her visit.  When she asked 
if they were in a relationship, they 
both told her, ñNo. Weôre just room-
mates; nothing more.ò 
 Her curiosity peaked, Benôs 
sister was smart enough not to 
question their relationship any 
further during her visit.  She just 
observed Ben and Allison inter-
acting, the way they looked at each 
other, their body language, and 
telltale things like that. 
 A few days later, Allison asked 
Ben, "Ever since your sister came 
to dinner, I've been unable to find 
the silver candle sticks we used on 
the table. You don't suppose she 
took them, do you?" 
 "I doubt it, but I'll email her just 
to be sure."  He wrote: 

 
 
 
 
 
 
 
 
 
 
 
 
 

 
The next day, Ben received this 
email from his sister: 
 
 
 
 
 
 
 
 
 
 
 

 
With thanks to:  jokes4all.net/ 

Dear Sis:  I'm not 

saying you 'did' take 

the candle sticks from 

our  house, and I'm not 

saying you 'did not' 

take the candle sticks.  

But the fact remains 

that they have been 

missing ever since you 

were here for dinner. Do 

yo u know what happened 

to them?         Love, Ben  

 

Dear Ben: Iôm not saying 

that you 'do' sleep with 

Allison, and Iôm not 

saying that you 'do n ot' 

sleep with Allison. But 

the fact remains that if 

she was sleeping in her 

own bed, she would have 

found the candle sticks 

by now.   Your Loving Sister  

 

CAROLõS CORNER 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
                   by 
                 Carol Scansaroli  
                   Recruiting Manager  

 
 
 
 Try as we might to climb the òladder of success,ó we sometimes 
fall off and have to pick ourselves up and do it again.  Failure is not a 
bad thing.  Itõs actually something thatõs good for us.  We can learn 
from failure; and we can find our inner core of steel and determina -
tion from failure.   
 People whoõve found their success often advise remembering three 
òFó words:  òFail.ó  òForward.ó  òFaster.ó  As long as you keep moving 
forward, thereõs no limit to the number of failures you can deal with 
because youõre growing  toward your ultimate success.  
 

Growing Up With A Label  
 Many of us grow up believing the òlabelsó inflicted upon us as 
youths ð giving up and living down  to th ose expectations.  The smart 
ones among us shrug off those òlabelsó and get on with their lives: 
ƍ Albert Einstein was 4 years old before he could speak. 
ƍ Isaac Newton was considered òunpromising ó by his teachers.  
ƍ Thomas Edisonõs teacher told him he was, òToo stupid to learn 
anything.ó   
ƍ F. W. Woolworth õs boss in his first job at a dry goods stor e told him  
he "édidn't have enough sense to close a sale." 
ƍ Michael Jordan was cut from his high school basketball team.   
ƍ Walt Disney was fired by a  newspaper editor who said he òélacked 
imagination and had no original ideas."  
ƍ Warren Buffetõs enrollment application was rejected by Harvard 
Business School.  
ƍ Fred Smith, while an undergraduate at Yale University, wrote a 
term paper on the need for reliable overnight delivery.  He got a dis -
couraging òCó for his efforts along with a notation from his Professor, 
òImprobable premise.ó  (Smith went on to found FedEx. ) 
 

Itõs All About Believing In Ourselves 
 One of the secrets of success is to make stepping stones out of 
stumbling blocks.  Failure defeats losers  and inspires winners.  So, 
get rid of any òlabelsó you may be emotionally harboring; move 
òForwardó in whatever direction you choose; start òFailingó as òFastó 
as you can; and have some òFunó doing it ð especially in surprising 
others with what you  can really accomplish.  
 Few of us are ever blessed wit h someone in our lives who sees the 
potential for greatness  within us and lets us know it.  We have to find 
it for ourselves, believe it, take responsibility for it, and persist.   

                   Carol 
 



 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 While consumers are  not happy 
with the powerful upsurge in oil 
prices ð forecast to climb above 
$200 a barrel within the next 6 to 
24 months ð investors are scram -
bling for a piece of the action.  
 One company of particular in -
terest to investors who follow the 
news is Indigo -Energy, Inc., an 
independent energy company 
engaged in the exploration and 
production of natural gas and oil.  
 

Strategic Planning  
 Steve Durdin, Indigoõs President 
and CEO , and his management 
team have ambitious plans for 
growing the company along with 
th e drive and smarts to make it 
happen.   
 They waste no time moving 
forward with their strategic plans.  
As reported in his February 29 , 

2008 Letter to Shareholders, Steve 
Durdin stated that they have:  
 

˂ Spent considerable time and re-
sources in reorganiz ing the com -
pany and its finances;  
˂ Strengthened Indigoõs Board of 
Directors;  
˂ Analyzed current production and 
confirm ed, first hand, the work 
that lies ahead at each of their well 
sites in Pennsylvania , West  Virginia  
and Kentucky;  
˂ Thoroughly researched a number 
of leasehold opportunities for drill -
ing properties as well as facilities 
for handling Indigoõs natural gas 
and oil production; and,  
˂ Increased production from a 
number of its natural gas wells 
with the installation of a new com - 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

pressor system.  [This underscores 
the fact that Indigo has built an 
enviable reputation for using state -
of-the -art technologies to maximize 
production and create a premium 
product with its purification pro -
cedures.]  
 Durdin concluded his Report 
stating, òWeõve done everything we 
can to bring in the best talent,  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
technology and resources available 
to become a leading developer and 
provider of domestic energy re -
sources. ó 
 

Wowing Wall Street  
     When last featured in this news -

let ter *, Indigo -Energy had just up -
listed to the OTCBB.  The opera -
tional and financial transparency 
required for uplisting made Indigo 
and its stock significantly more 
appealing to financial institutions 
as well as private investors.  

 
*For a copy of our Nov ember 2007 issue featuring 
Indigo -Energy, go to  www.bigapple consulting.com  

 
 

 Their efforts ð as reported in the 
Shareholder Letter ð enhanced 
Indigoõs capacities and strength-
ened its infrastructure to support 
its gro wth as the company pro -
ceeds to take advantage of some of 
the new opportunities made possi -
ble by its uplisting to the OTCBB 
and industry forecasts of $200 oil.  
 Given all that, Steve Durdinõs 
overarching objective has always 
been to find the necessary cap ital 
to support their strategic plans.  
His hard work and dedication re -
cently paid off when Indigo wowed 
Wall Street with a double whammy 
of major importance.  
 On May 2 nd  Indigo announced 
that it had, òésigned a Letter of 
Intent with International Finan -
cial Corp., LLC to form Rivers 
West Energy, LLC.  Under the 
terms of the LOI, IFC has agreed 
to provide the newly -formed 
company, upon the execution of 
a definitive agreement, with 
funds in the total amount of 
$624,000,000.  Upon the success -
ful execution of  the agreement, 
Indigo will retain 60% ownership 
of Rivers West Energy, with IFC 
owning the remainder.ó 
 The release went on to reveal 
some of the strategic planning for 
Indigo with Durdinõs statement, 
òWe believe the future for Indigo is 
bright , as we env ision an organiza -
tion that is at the forefront of inno -
vation and one that is a leading 
developer of domestic energy re -
sources.  This investment will allow 
us to fully develop our vision of an 
all -encompassing business model ð 
one that includes drilling, produc -
tion and infrastructure develop -
ment all under one roof.ó  
 

As If That Wasnõt Enough 
 Indigo again grabbed headlines 
May 7 th  with its news:  òThe com-
pany has signed a Letter of 
Intent to acquire approximately 
106,000 acres of gas and oil 
leases in the Illinois Basin.ó  
 Durdin and his field experts 
sure knew how to pick their sites! 
 In 2007 ð using a geology -based 
assessment methodology  ð the U.S. 
Geological Survey had estimated 
the whole  Illinois Basin  area to 
contain òéundiscovered  and  tech -
nical ly recoverable oil and gas  

Page 6                                                      BIG APPLE  CONNECTIONS                                               June  2008  

BIG APPLE CONSULTING USA         CLIENT FOCUS  

 

 
 

 

 
 

 
 

 

 
 

 
 
 
 

 
 

 
 
 
 

 
Resource Development 

in The American Heartland 
 

http://www.bigapple/


 
 

resources  [amounting to] a mean of 
214 million barrels of oil  é4.65 
trillion cubic feet of natural gas  
éand 24 million barrels of natural 
gas liquids. ó 
 Indigoõs May 7th  announcement 
went on to reveal another impor -
tant pie ce of news regarding its 

expansion: òThis transaction will 
also include the acquisition of a 

natural gas processing facility  

in Southern Indiana.ó  
 Big n ews, indeed.  
 

Interest From The Street  
 With its new funding, drill - 
ing leases, field expertise, 
advanced production tech - 
nology and plant assets,  
Indigo has positioned itself  
in the natural gas and oil 
industries as an important 
participant.  Word of its  
newfound importance is  
quickly spreading  
throughout Wall Street.  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 To un derstand why what Indigo 
has to offer investors is so compel -
ling, itõs first necessary to under-
stand the forces driving the energy 
markets ( see sidebar ) and how 
powerful the trends really are.  
 

Where Oilõs Been and  

Where Itõs Now Headed 
 Ten years ago,  crude oil  was 
priced at  only  $10/barrel; five  
years ago, it had risen to about 
$25 / barrel ; and in 2007 it started 
off the year at $65 /barrel. Up until  

 
 

then, a s world demand for oil grew , 
the price climb had been relatively 
steady , staying more or less  within 
trend lines , with few surprises.  
 Then came the tipping point , 
and, BAM (!), all hell broke loose in 
the energy markets.  Oil prices shot 
almost straight up  (see price chart ).  
Natural gas markets were impacted 
the same way. Historically, natural 
gas prices move in tandem  with 
crude oil prices ð oil generally runs 
at a price level 7½ times that of 
natural gas ð and are forecast to 
track accordingly in the future.  
 With escalating demand and no 
end in si ght  to supply problems , oil 
industry pundits ð including the 
President of OPEC  ð are forecastin g 
prices will rise to over $200/ barrel 
within six months to two years.   
 

Riding the Bull Market Trend  
 Investors wanting to ride that 
price surge and get the most bang 
for their investment buck arenõt 
going t o find it among the indus -
tryõs big players.  The days of the 
huge plays and ten baggers  are 
long behind them.  
 Itõs a whole different investment 
arena with the small cap markets.  
Especially with a company like 
Indigo -Energy that is now smartly 
positioned  and well capitalized to 
take full advantage of the bull 
markets for oil and natural gas.  

 Even a move of a few dollars 

in the price of a small cap stock 
like Indigoõs can produce a signi-

ficant payout for the investor ð 

and give them the kind of bang  
for the investment buck theyõre 

seeking.  Do the math.  
 Predictions are we wonõt see oil 
prices south of $100/barrel for 
many years to come; and a May 6 th  
Bloomberg news article quoting 
industry experts stated, òMarket 
fundamentals are prompting in -
vestors to get into oil in a big way.ó 
 So, with a stock like Indigo -
Energy, savvy investors plan on 
staying in this market for the long 
haul.  Speculators should look 
elsewhere.   
 Weõre now entering a time when 
every barrel of oil and every Btu of 
natural gas we pr oduce here in the 
U.S. matters!   Indigo -Energy will 
be doing its part to make a huge 
difference.  
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Factors Driving  

Energy Markets  
 

 The weak U.S. Dollar against other 

currencies is a key factor inflating the 
cost of oil.  Beyond that, oil prices react 
to supply-demand factors much like any 

commodity, but oil has a number of com-
plex and serious long-term problems on 
both sides of that equation: 
 

SUPPLY  
ʳ According to a recent report from the 

Energy Watch Group: òThe world's oil 
production peaked in 2006 and will drop 
by around 3% a year.  By as early as 

2030, the global availability of oil is pre-
dicted to be half of what it was in 2006.ó  
ʳ Except for Saudi Arabia, the spare oil 

capacity of the OPEC cartel (which sup-
plies 40% of the worldõs oil) is limited; 
thus, it canõt be used to contain prices. 

ʳ Production declined significantly in non-
OPEC oil producing nations like Mexico 
and Russia.  Production at Mexicoõs 

Cantarell field, which provides 40% of the 
nationõs output, has dropped by one-
third.  As a number of older drilling sites 

are depleted worldwide, production short-
falls have been occurring elsewhere. 
ʳ òForce majeureó ð unexpected or un-

controllable events causing cessation or 
diminution of oil production  (e.g., the 
earthquake in China, militant actions in 

Nigeria, insurgents in Venezuela, and the 
war in Iraq). 
ʳ Oil reserves in the U.S. are markedly 

low; natural gas reserves are flat. 
ʳ Major oil exporting countries are poised 
to restrict foreign investments which 

would limit growth in oil supplies. 
 

DEMAND  
ʳ The U.S. has done nothing to quell its 
growing addiction to oil, using fully ¼ of 

the worldõs daily output of 84m barrels. 
ʳ Global economic expansion and popu-
lation growth, especially in third world 

countries, has exacerbated demand.  De- 
mand for oil in China has doubled since 
2001 ð up 20% over last year.  India and 

other Asian and Pacific Rim countries are 
also modernizing.  Their demand for oil is 
growing 5% or more annually. 

ʳ Most new global electricity capacity is 
generated by natural gas ð rather than 
oil, coal, water or nuclear power ð 

creating an ever-expanding demand for 
more natural gas. 
ʳ Globally, demand for oil is forecast to 

grow by 40% in the next 20 years. 
 

INDIGO -ENERGY, INC.  

TRADING SYMBOL:  IDGG  
 

For more information, go to: 

www.indigo-energy.com 
For financial reports, go to 

www.sec.gov/edgar.shtml 
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